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Newsletters that strengthen customer relationships

Brochures that target profitable market segments

PR campaigns that produce press coverage of your hotel

Loyalty programs that help retain customers and increase stay frequency

Sales materials that promote meetings and social events

Marketing tools that take your unique property beyond your brand

Direct-mail campaigns that publicize services and promotions

Ads that feature specials and increase occupancy during slow times

Marketing campaigns that drive customers to your Web site

Trade-show strategies that help start new relationships



Put Our Hospitality Marketing
Experience to Work for You

Eason Communications LLC has created successful marketing
campaigns for major-brand hotels such as Hyatt, Sheraton, Westin,
Crowne Plaza, Holiday Inn, Hilton, Embassy Suites, Doubletree and
Residence Inn, as well as many independent properties. We can empower
your sales force, market your property beyond your brand and create
cross-selling opportunities.

Y o u r  M a r k e t i n g  T e a m

LLLLCC

425 Market Street, Suite 2200
San Francisco, CA 94105

www.easoncom.com
Email: ellen@easoncom.com

415-242-5244

Contact us for a quote on your next project.

Visit our Web site to see additional samples.
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We can act as your marketing department –
handling all of your ads, brochures, sales
materials, newsletters, Web sites, direct mail
and PR as if we were on site.
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